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vi PREFACE. 

Whether any general movement for reform, such 
as I have pleaded for in the Sermon, could be 
started I do not know; but with regard to the 
particular sins here considered, some kind of cow- 
bination of master manufacturers with the inferior 
members of the world of commerce, and of cus- 
tomers with tradesmen, appears to offer the only 
effective means of delivering individual men from 
many overpowering temptations to which they are 
now exposed in almost every kind of industry^ 
Mr. Spencer's Essay shows how sorely some such 

agency is needed. 

W. H. L. 

Hagley Rectory y 

June, 1874. 
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" Bat so did not I, because of the fear of God."— Nbebxiah t. 15. 

The whole passage from which these words are 
taken is as follows, — " But the former governors 
that had been before me were chargeable unto the 
people, and had taken of them bread and wine, 
besides forty shekels of silver ; yea, even their 
servants bare rule over the people ; but so did not /, 
because of the fear of God^ We have in these words 
a picture of a man who, from the fear of God and the 
noble motive of high religious principle, withstood 
immoral customs prevalent in a high office to which 
he was appointed, which, if he had followed them, 
would have made him a richer and more powerful 
man in the world. 

Having, then, been called upon to address you as 

B 
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rnen of business, in the midst of your life's work^ 
from this sacred place,* I know not that I could find 
a more appropriate passage for our meditation than 
this. 

I presume that the fact that you attend these 
services, and are willing to listen to us who are 
commissioned to speak in Christ's name, implies 
that you are of those who hold that Religion has 
to do with business, and that the great principles of 
Christian morality ought to control and to leaven all 
its proceedings. There is. indeed/a common proverb 
which, if understood in its first and most obvious 
sense, might seem directly to deny this, — I mean 
the proverb, " Business is business, and charity is 
charity." No doubt, in some respects it is true that 
business and charity must be governed by distinct 
laws, and have in view distinct objects. But if the 
proverb is taken, as I fear it sometimes is, to justify 
the deliberate keeping out of view, during the practice 
of business, of all considerations but those of trade 
and self-interest, — the suppression for the time of the 
instincts of generosity and self-sacrifice, and the 
placing of the rudder of life in the hands of naked 
selfishness as the ruling power, it does then come 
into conflict with the elementa'ry principles of the 

* This sermon, in an abridged form, was one of a course preached oa 
the Fridays in Advent in the middle of the day to men of business, at St. 
Philip's Church, Birmingham. 
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Christian religion. To such a view I assume 
that you do not agree. 

The subject of which I now wish to speak is. 
Sins of trade and commerce. 

The principal spring and fountain-head of such sins 
is covetousness. And the strength and vehemence 
of the expressions used by our Lord and by all the 
inspired writers against this sin are as great as 
against any sin whatever. Thus our Lord, speaking 
of the things which, ^' coming out of a man, defile 
him " in the sight of God, enumerates some of them 
as follows : — " From within, out of the heart of men 
proceed evil thoughts, adulteries, fornications, mur- 
ders, thefts, covetousness, wickedness, deceits, lasci- 
viousness, an evil eye, blasphemy, pride, foolishness: 
all these evil things come from within, and defile the 
man."* Here we find covetousness associated with 
some of the greatest of all sins — murder, adultery, 
and the like. Again, St. Paul, in Colossians iii. 5, 
says, " Mortify your members which are upon the 
earth ; fornication, uncleanness, inordinate affection, 
evil concupiscence, and covetousness , which is idolatry; 
for which things* sake the wrath of God cometh 
upon the children of disobedience." In another 
place (i. Tim. vi. 9, 10), specif5dng more closely 
the dangers of this sin, he says, "They that will 
be rich" — (it may be noticed that it is to the 
mind, the will to be rich, not the mere possession of 

• St. Mark vii. «i-23. 

B 2 
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riches, that he attaches his warnings) — "fall into 
temptation knd a snare, and into many foolish and 
hurtful lusts, which drown men in destruction and 
perdition. For the love of money " — (here again it 
is the love of it that is condemned) — "is the root of 
all evil ; which while some coveted after, they have 
erred from the faith, and pierced themselves through 
with many sorrows." One of the psalmists speaks 
of "the covetous whom the Lord abhorreth."* And 
St. Paul warns the Corinthian Christians, " If any 
that is called a brother" — a Christian — "be covetous, 
or an extortioner, with such an one no not to eat."t 

Other equally severe passages might be gathered 
out of the Word of God, which* make up a kind of 
Heaven's thunder against this sin. 

Wherein then, exactly, does " covetousness" con- 
sist ? For it is easy to say very unjustifiable things 
upon this subject ; to justify those whom God would 
not justify, and "to make the heart of the righteous 
sad whom God hath not made sad,^*t by misunder- 
standing and misapplying the divine words relating 
to this sin. 

I. Let us consider, first, what is not covetousness, 
though it may often be called so. 

I. First, then, it is most important that we should 
clearly understand that a business-life and the deli- 
berate adoption of money-making as the leading 

* Psalm X. 3. f I. Cor. v. 11. X Ezek. xiii. 22. 
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practical occupation of life, is not in itself, or 
necessarily, contrary to the mind of Christ, or to 
His precepts as given in the Gospels; and that 
communism, or equality of wealth, or rather of 
poverty, is not commanded for Christians in the 
New Testament. 

The contrary opinion springs from a one-sided 
and partial study of Holy Scripture. 

Our Lord, it is true, often used very strong and 
startling expressions with reference to the necessity 
of " forsaking all that we have " if we would be His 
disciples. But we affirm, without the least hesitation, 
that ,this means no more than this — ^that we are to 
withdraw our hearts from the service of such things, 
— ^we are to forsake them as our masters, and so be 
willing — ready always at a moment's notice to 
forsake them literally, if any call of God, or of 
love of God and man at any time required it of 
us; but not otherwise. And at that time, in that 
particular age, being an age of persecution, it 
happened to be the fact that no one could be a 
follower of Christ without incurring the greatest 
risk, or even, in some cases, the absolute necessity, 
of having to " give up all," literally. The Jewish 
and heathen world, remember, were then arrayed 
against the Church ; they cast Christians out of 
their society, they deprived them of their property 
and often of life itself. In such a condition of the 
world, for our Lord to say, " He that forsaketh 
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not all that he hath cannot be my disciple," was 
often simply to assert an undeniable fact. 

But that our Lord, while thus declaring that His 
disciples must always be ready to give up all, the 
moment He called them, and must even *'hate" 
ever3^hing on earth, so far as it stood between Him 
and them, yet did not mean that all His followers in 
all time should be called to do this, is clear from 
many places. ' 

For instance, in at least one case during His own 
ministry, He did not allow one who wished to do so 
to forsake his home life, and to follow Him in the 
missionary life, but forbade him ; told him that his 
duty was to go home to his friends and live with 
them the ordinary life of men in the world, and 
tell them of all that God had done for him. 
Another time He said to His disciples, " Give 
alms of such things as ye have, and behold all 
things are clean unto you"* — a precept of altogether 
different purport from that of giving up all property 
for His sake. And while on one occasion He bade 
His disciples go out into the world without purse, or 
scrip, or shoes, and without a sword (and a "sword'' 
signifies and represents habits of forcible resistance 
to other men), at another He said, " But now he that 
hath a purse let him take it, and likewise his scrip, 
and he that hath no sword, let him sell his garment 
and buy one.^'t 

* St. Luke xi. 41. t S^* ^uke xxii. 35, 36. 
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Accordingly, when His apostles after the Day of 
Pentecost went forth under the direct guidance of 
the Spirit of God, to found His Church in the world, 
they did not make it consist exclusively of the poor. 
When Ananias and Sapphira pretended to follow 
the noble example of St. Barnabas, who had lite- 
rally, of his own will, " sold all that he had and 
given it to the Church,^' St. Peter and St. John 
expressly told them that they had not been obliged 
to do so — " Whiles it remained," they said, their 
property "was their own;" if they gave it away 
it would be a purely voluntary act.* 

And in the Epistles we find special precepts for 
*' them that are rich," not commanding them to 
cease from being so altogether, but only to use 
their riches rightly and for the glory of Grod and 
the good of men.t Our Lord's practical teaching 
was in this respect, as in others, directly contrasted 
with that of St. John the Baptist. 

This, then, with much else in Holy Scripture, 
clearly shows that trade, commerce, money-making, 
as the business of life, is not in itself sin. 

As we look on, therefore, at that marvellous acti- 
vity ever going on before our eyes in the manufac- 
turing districts of this land, and at that enormous 
fact in the existing state of the world, the commerce 
of England, filling all seas with our ships, all the 
coasts of the earth with our countrymen, and with 

* Acts iv. 34 to V. 4. t I Tim. vi. 17-19. 
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the noise of their trade, we are not called upon by- 
Holy Scripture to call this in itself sin. On the 
contrary, it is but the acting out of the original 
Divine commission to our race, which has never 
been repealed, that we should ** replenish and sub- 
due " the earth which God has given us, and " dress 
and keep the garden in which He has set us ; " * and 
what is that but labouring strenuously to bring out 
in the name of God from the earth all its stores for 
the use and good of man ? Let it ever be noted that 
this Divine commission was given to man, not after 
the fall, but before it. Even if men had never fallen, 
the world would not have been an idle world, but 
man would have been engaged in manifold activity — 
much occupied, according to the will of Him who 
made the world, in the making of wealth, and in 
the manifold world-wide exchanges of commerce. 

2. Again, as trade and money-making, as the 
work of life, are not 'in themselves sinful, neither 
can the being scrupulous about money be so. 

To be careful not to exceed our income, to keep 
strict accounts, not to allow wealth to go from us 
without understanding clearly why and how it does 
so — all this not only is not in itself sin, but it is a 
virtue, from the neglect of which gross injustice 
and injury, amounting to positive robbery, is con- 
tinually inflicted upon innocent and helpless per- 
sons. 

* Gen. i. 28 ; and ii. i^. 
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There are but too many who are liberal to the 
poor, and to their friends, but it is with money that 
properly belongs to their creditors ; who give away, 
it may be, large sums, in what they falsely call 
charity ; but the money is not their own ; and they 
thereby ruin the tradesmen whom they employ, the 
friends who trust them, the workmen by whose 
labour they make their wealth, whose wages they^ 
never pay; and thus in the end produce a world 
more of misery than ever they relieve. Such per- 
sons, it is most important to remember, are nor ta 
be called liberal, but prodigal ; and prodigality is a 
sin, not a virtue. ** I hate robbery for bumt-ofifer- 
ing," * says the voice of God by the prophet Isaiah. 

II. If then covetousness, according to the word 
and mind of God, does not consist in the earnest 
pursuit of money-making as a life's work, nor yet 
in being scrupulous and exact in the use and spend- 
ing of money, wherein does it consist ? 

I. Perhaps the best short answer would be to say^ 
that the desire for money then becomes a sin when 
men make of money an idol, — that is, when they^ 
give it that place in their minds and hearts which 
belongs of right only to God ; when they give it the 
uppermost place ; when the attainment of it is their 
principal and ruling motive in life. 

Many are, I fear, guilty of covetousness in this, 
sense, particularly in England. 

* Isaiah Ixi. 8. 
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Are there not numbers who honour men just in 
proportion as they are rich ? who speak of a man 
with serious wonder and admiration, simply and 
only because he has so many thousands a year, 
with scarcely any reference to the manner in which 
that wealth was acquired ? The state of mind 
which thus idolises mere wealth for its own sake 
is, it cannot be denied, precisely that against 
which our Lord warns us when He says, ** Take 
heed and beware of covetousness ; for a man*s life 
consisteth not in the abundance of the things which 
he possesseth." * 

And it is certainly one of the strangest of all 
instances of that great power of self-deception and 
unconscious hypocrisy which exists in our nature 
that such a habit of mind should be possible in one 
who calls himself and believes himself to be a 
Christian — a follower of Him who on Earth was 
pleased to be one of the poorest of the poor ; who, 
while " foxes had holes and birds of the air nests, 
had not Himself where to lay His head."t They 
call themselves by His name ; they sing, it may be, 
day by day in Church, the words, " Thou art the 
King of Glory, O Christ ; " and yet out of Church, 
and in common life, they will despise a brother-man, 
however good and noble in character, simply be- 
cause he is poor and has been unsuccessful in the 
competitions of trade ; and bow down in sincere 

* St. Luke xii. 15. t S^* Matt. viii. 20. 
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admiration and envy before a successful Herod or 
Barabbas, a Nimrod or Napoleon. 

2. Secondly, the love of money is manifestly 
idolatry whenever men are willing for its sake in 
any way deliberately to sin. 

What an awful — what a wide field of contempla- 
tion is opened to every Christian soul by such a 
statement, in the history of the world, and particu- 
larly of this great commercial nation ! 

The subject is enormous. I can but take a few 
•of the commonest and most glaring instances. 

a. Take first the sin of falsehood in trade. Con- 
sider the words of inspired men on deceit in 
general in the pursuits of business and commerce. 
Take these words of one of the greatest of those 
Jioble witnesses for God and for justice, the ancient 
Hebrew prophets — the prophet Jeremiah : — "Among 
my people," says the voice of God by him, " are 
found wicked men ; they lay wait, as he that set- 
teth snares ; they set a trap ; they catch men. 
As a cage is full of birds, so are their houses full 
of deceit ; therefore they are become great and 
waxen rich."* 

Or this, from the shepherd Amos : — " Hear this, 
O ye that swallow up the needy, even to make 
the poor of the land to fail, saying. When will 
the new moon be gone that we may sell corn ? or 
the Sabbath that we may set forth wheat ? making 

* Jcr. V. 26, 27. 
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the ephah small, the shekel great, and falsifying 
the balances by deceit, that we may buy the poor 
for silver and the needy for a pair of shoes ; yea,, 
and sell refuse for wheat ? The Lord hath sworn 
by the excellency of Jacob, Surely I will never 
forget any of their works. Shall not the land 
tremble for this, and every one mourn that dwell- 
eth therein ? " * 

How like is human nature in all time! How 
many clever contrivances are there still in all trades 
and in all professions for " making the ephah small 
and the shekel great " — ^the measure with which 
men zell as small, and that with which they receive 
payment as large as possible, so " falsifying the 
balances by deceit ! " 

And how many ways are there still, in all trades 
and in all professions (I am far, indeed, from except- 
ing my own), of "selling refuse for wheat," adulte- 
rating whatever is sold, calling things good which 
are known to be worthless, even consciously doing 
work ill, and yet taking the full pay for it, in hope 
that it may not be detected; so indeed "laying wait, 
as he that setteth snares, setting a trap and catch- 
ing men ! " 

In saying these things, I am very far from charg- 
ing such guilt upon men of any one class or kind of 
occupation. In every occupation in life, there are 
innumerable ways of incurring it. We can all 

* Amos viii, 4-8. 
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easily contrive methods by which to receive large 
^* shekels *' of salary, and yet give very poor 
** ephahs " of labour in return — poor in amount, 
poor in quality too. Doubtless many of us of 
the clergy give but a shabby ephah of effort in 
return for our salaries, and sell very poor "refuse" 
in the place of that "wheat" of God, which we are 
commissioned to distribute. 

There may in some cases be excuses for such sins 
— as that more is expected of us than we can pos- 
sibly give, and so we learn, almost of necessity, to 
be satisfied with a low standard of quality. 

But all our excuses, we know too well, are very 
imperfectly valid before the all-seeing Judge. At 
any rate, do not let us make of each other's sins 
excuses before the tribunal of Eternal Justice, for 
they cannot avail us there. " We, comparing our- 
selves among ourselves, and measuring ourselves by 
ourselves, are not wise." " It is a very small thing 
that we should be judged of man^s judgment ; yea, 
we judge not our own selves, but He that judgeth us 
is the Lord."* 

So then, having thus placed myself among you as a 
fellow-sinner — to what degree let God judge — I pro- 
ceed to lay before you specifically some of these sins 
of trade and money-making ; specially falsehood and 
deceit. 

" Such falsehoods," as a Nonconformist minister, 

* 2 Cor. X. 12 ; I Cor. iv. 3, 4. 
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the author of a good book called 'Religion and 
Business/* has said " are all those arts by which 
one thing is exhibited in the window and another 
sold in the shop, and a false appearance given ta 
things. Such also/' he continues, " are all pre- 
tences when known to be false, or at least not alto- 
gether true, of * special bargains,' * amazing sacri- 
fices,' * cheapest houses,' and the like/'t 

No man can use any such practices without leav- 
ing stains upon his conscience, and lowering slowly 
and gradually, it may be, but steadily and surely^ 
the standard of his honour, the moral tone of his- 
whole life. 

6. But besides sins of deceit in trade, there are 
also innumerable sins of unkindness, selfishness,, 
thoughtlessness of others' good. 

There is a singular and terrible passage in Reve- 
lation xviii. 12, 13, in which the condition of the 
mystical Babylon, as it is in the sight of God, is- 
described. After it has been said, that *'her sins 
have reached unto heaven," and that "God hath 
remembered her iniquities," the Divine voice goes: 
on to speak of her commercial life and commercial 
dealings. Mention is made of many kinds of mer- 
chandise in which she dealt, as " the merchandise of 
gold and silver and precious stones/' and other 
similar things; and then it concludes, **and of 
beasts and sheep and horses, and chariots and slaves. 

• By A. J. Morris (Ward and Co., 1853.) f P. 57. 
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and souls of men'^ — or, as it is in the margin^ 
^' bodies and souls of men.'* 

O my brethren and friends, is it not, I ask you,, 
too true that oftentimes in the midst of the restless, 
eager activities of our own commerce, among the 
things that are truly "made merchandise of are 
** the bodies and souls of men ? " are not their best 
and highest interests sacrificed, trodden under foot,, 
for the sake of money-making ? 

Such sins are those (and their name is legion) by 
which the strong and the rich take advantage of the 
weakness of the poor ; or clever men of the world, 
well acquainted with the law, and with the weak- 
nesses of men, overreach the ignorant and short«^ 
sighted, so as to make money by them unfairly,, 
"grinding the faces of the poor," as it has beea 
expressed, carrying on transactions with them in 
buying and selling, in letting and hiring, on prin- 
ciples totally different from those which would guide 
them in dealing with the rich and powerful, the dis- 
cerning and instructed. 

Such, again, are those by which human beings, as 
well as creatures of a lower order, are overworked, 
whether in factories or in domestic households — 
men indulging themselves in the pursuit of inordi- 
nate gain, or in needless luxuries, and in an easy or 
ostentatious style of living, and yet not employing 
as many workmen, or servants, as are fairly required 
for so doing; and so practically turning the few 
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they do keep into beasts of burden, depriving them 
of their rightful allowance of Sabbatical time, and of 
the recreation which the Divine law imperatively 
demands for all men. 

III. From whence, then, do all such sins, whether 
of commercial or private life, spring? What is 
their common root and ever-flowing fountain-head ? 

Is it not that very " inordinate love of riches " of 
which we speak in one of our prayers ? 

Nearly three thousand years ago, the wise king 
•said, " He that maketh haste to be rich shall not be inno- 
centy * Alas, my brethren, what a comment upon 
these words has been the history of this great com- 
mercial country ! " Shall not be innocent ! " Oh^ 
look at the miseries that have been brought upon 
thousands and tens of thousands, by wild and un- 
principled commercial speculation ! Look at banks 
failing and dragging hundreds upon hundreds of 
innocent families down with them into hopeless 
ruin — wasting in one dread mdment the hard-earned 
savings of many a life of honest labour ! Look at 
vast " works," set up to employ thousands, who, on 
the faith of their security, marry, and found families, 
and bring into being multitudes of children; and 
then, like some vast bubble, "collapse," as the 
now familiar phrase calls it, — come utterly to 
nothing, and leave those who trusted them, in 

* Prov. xxviii. 20. 
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some cases in their declining years, to starvation or 
the workhouse ! Whence comes all this mighty 
array of misery and of sin, but from that very 
" making haste to be rich,'* of which the wise man 
spoke long ago ? 

It is not that it is wrong in itself to labour at 
making money — it is not that all " speculation '* is 
sinful ; biit it is the immoderate eagerness for it, — it 
is this ravenous, and insatiable, and ever-hurrying 
greediness of pursuit of it, this intoxication of love 
of it, this spirit of the gambler in its pursuit. It is 
this '* haste" that will not wait till wealth comes 
with the blessing of God, and under the regular pro- 
cesses of His providence — in short, it is the making 
money the lord of man, instead of man the lord of 
money, to be used for purposes of beneficence, which 
has brought all these miseries and natural judgments 
upon us. 

Surely the great Day of Account will reveal ter- 
rible things upon this subject. *' Rejoice, O great 
nation, in thy riches ; O prosperous man, in thy 
prosperity ; O great merchant, in thy merchandise ; 
but know thou that for all these things God will 
bring thee unto judgment.'** These last words do 
not indeed necessarily mean, " will bring thee into 
condemnation;*' but they do mean, "will call thee 
to strict account." 

Remember, as you fear God, that every step on- 

* See Eccles. xi. 9. 
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ward you make in riches you make also in responsi- 
bility to God and man. 

IV. Now let me say to you that I am far from in- 
tending to charge the whole guilt of these sins upon 
the individuals who practise them ; it would be most 
unjust to do so. We must all be well aware how 
much of what must almost be called actual compul- 
sion is exerted upon single individuals, specially of 
the younger, weaker, and more dependent sorts, to 
drive them, on penalty sometimes of actual ruin and 
a true commercial martyrdom, to ** do as others do." 

The plea in excuse for confessedly dishonest prac- 
tices — ^^ A man must live '^ — unsatisfactory as it is, 
and utterly as it would be repudiated by the spirit of 
anything like a true Christian heroism and indepen- 
dence, yet has, it cannot be denied, in the world as 
it is, more to say for itself than we like to allow. 
The amount of pressure exerted upon many to force 
them to join in practices utterly offensive to all 
honest minds, till by long use their conscience has 
been made callous, is such as to require a rare 
amount of Christian principle and strength of cha- 
racter to resist it. 

And, therefore, we cannot deny that the guilt of 
these practices is largely chargeable, and will, we 
cannot doubt, be charged by the Divine justice upon 
the whole society in which they have become in any 
degree compulsory. The leaders of that Society, 
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and all who by unreasonable demands— as, for in- 
stance, of cheapness, of rapid production, and the 
like — in any degree necessitate such practices, are 
involved in their guilt. 

Still, be the excuses of individuals what they may, 
the fact remains that sins they are, often of a very 
dark, degrading, and demoralising sort, against 
which it behoves all who fear God to protest. And 
not only ought they to protest against them, but 
also — let me say it in all earnestness, and I would 
to God any words of mine could carry home the 
hint to the hearts of men able and willing to act 
upon it — to combine together in a kind of trades* union, 
with nobler aims than those of mere class interests, 
in the great came of public morality and of the love of 
God and of justice, to put down all such dubious 
practices. 

We have amongst us admirable associations for 
the suppression of practices universally felt to be 
sinful and degrading, such, for instance, as drunken- 
ness. Might not the mighty force of combination be 
brought to bear upon other public sins and offences 
against God and man — such, for instance, as this 
terrible one of commercial immorality of all kinds ? 
Very sure I am that such agencies are to a terrible 
degree wanted for the deliverance of mankind from 
temptation. On no point could we, in our age and 
country, more advantageously, sometimes, reflect as 
we utter the Divine petitions, "Lead us not into 

c 2 
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temptation, but deliver us from evil/* — than on such 
as these. Abundant would be the blessing of God 
upon strenuous efforts for these ends. 

V. Let us finally remember, that it is not necessary 
that the possession of riches should increase our 
guilt. The riches of Tyre may be great, but upon 
them may be written, " Holiness to the Lord ;" they 
may be dedicated to great purposes of love of God 
and of man; they may be looked upon by their 
possessors as a stewardship, to be used for their only 
true Owner — God himself. There may be Nehe- 
miahs among the rulers of the earth, and Matthews, 
among the publicans. And by means of the right 
use of that which, on account of the frequency of the- 
cases in which it is misused and dedicated to the- 
service of covetousness, has acquired the name of 
"the mammon of unrighteousness," — ^we may, our 
Lord himself tells us, " make for ourselves " and for 
all men, " friends to receive us into everlasting habi- 
tations.*'* We may, that is, so use it as to work 
out spiritual and everlasting blessings for mankind. 
It is all a question of the right use of wealth, and of 
what master it is made to serve. 

There are, thanks be to God, in our country, noble 
merchants, high-minded members of the world of 
commerce, whose great wealth is used indeed for the 
glory of God, not for their own vain-glory ; there are 

• St. Luke xvi. 9. 
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those whose thousands of workmen will at the Day 
of Judgment bear witness in their favour, because 
they used their great wealth in the only right way, 
and acted upon the great Christian principle, that he 
that is master of all is therefore servant of all, bound 
to study and pursue the good of alL So used, 
wealth may be a blessing to its possessor as well 
as to all other men, and may help, by the Grace 
and mercy of Christ, to enable him to " lay a good 
foundation against the time to come, that he may 
lay hold on eternal life."* 

God grant that so it may be with all that hear me. 
Do not " make haste to be rich ; " but, if it is your 
calling so to do, you may labour for riches, and when 
they come to you with God's blessing, in the way of 
justice, righteousness, and mercy, they may be made 
a blessing. But meantime, in all the processes of 
money-making, keep clean hands; act upon the 
noble principle of Nehemiah, and say of all sinful, or 
even dubious practices, "So did not I, because of the 
fear of God." 

VI. A few words in conclusion on the question, 
how we are to cast out the evil spirit of covetousness 
out of our own hearts and souls ? 

It cannot be by human craft and cleverness, or by 
the mere strength of our own will. One evil spirit 
can never effectively cast out another ; it is not by 

• I Tim. vi, 19. 
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Beelzebub, nor yet by the spirit of the world, that 
the Spirit of evil was ever yet effectively expelled ; it 
is by nobler means. 

One way is by meditating on the tremendous 
denunciations of the Word of God, and of all noble- 
souls against this sin, and dwelling upon the thought 
of its contemptible and damnable nature, as seen in 
many instances of it in the world, till from very 
shame and loathing you would never be guilty 
of it. 

But the best means is to learn to care for other 
and better things more than for money or riches ; 
in other words, it is by the help of what a great 
Christian writer* called " the expulsive power of a 
new affection," displacing another less worthy. 

The heart of man cannot remain empty ; man is. 
so made by his Creator that he must be pursuing 
something; and if we would wean him from evil 
and base pleasures and objects of affection, it must 
be by offering him better in their place. Therefore,, 
the only way to drive out the love of money, or the 
sin of covetousness — which is, " the heart given ta 
money for its own sake " — from a man's heart, is to 
draw him off after nobler and more satisfying objects.. 

Learn the pure and elevating and heart-warming 
joys of family life and the domestic affections, and 
let the practice and pursuit of all mercy and active 
beneficence drive out the spirit of niggardliness and 

* Dr. Chalmers. 
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the idolatry of money and of the world's vulgar 
show ; learn by actual experience to feel that it is 
indeed, in the long run, " more blessed," and does a 
man's heart more good, " to give than to receive ; "* 
so will you unlearn the whole spirit of sinful cove- 
tousness. 

Have the courage and the manliness to be poor — 
contented with, and even proud of, poverty, if it is 
necessary for noble purposes, or for keeping clean 
hands. After all, consider, if you lost even all earthly 
property, would you have lost everything? Let 
miserable worldlings and mammon-worshippers think 
so, if they will ; we are Christians, and have learnt a 
different philosophy of life, a heart set upon better 
objects. Are not the old words true, true for ever, 
" Better is a dinner of herbs where love is, than a 
stalled ox and hatred therewith ? "f — ^yes, or than a 
stalled ox and the sense of dishonour, of having 
meddled with base things and sinned against God 
and man, against our own sense of honour and of 
justice. 

How many wretched beings find that out, who, 
for instance, marry for money or pride, and without 
affection, " God gives them their desire, but sends 
leanness withal into their souls ! "J 

Let us teach ourselves, by the help of God's grace, 
to value money only for its noble uses ; pursue trade 

• Acts XX. 35. t Prov. XV. 17. 

X Psalm cvi. 15 (Prayer.Book version). 
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and money-making, if it is our calling (and in some 
degree probably it is all men's calling to earn 
money), but not for its own sake. Another is your 
Master — ^to other riches must we give our hearts. 
Do not let us sell our heavenly and spiritual birthright 
for the world's messes of pottage, or bury our nobler 
soul under heaps of gold ; for " he that loveth silver 
shall not be satisfied with silver, neither he that 
loveth abundance with increase; this also" — the 
heart given to such things — "is vanity."* Your 
work, my brethren, — ^and noble work too, if it is 
nobly done, — may be the making of money, the 
carrying forward of the world's commerce in the 
name of God ; only do not sell your soul to it ; let 
your guiding-star, on which your eyes are ever set, 
be quite other than the hope of becoming rich, how- 
ever much that may come in your way and be a 
means to other ends. 

And let us ever bear in mind that the time is 
coming to every human being when money and 
earthly wealth, and every pleasure that belongs only 
to this world, and which shall perish with this world 
(I do not number among such pleasures the life of 
the affections, for that has its root in God, and, as 
God is true, it shall never perish, but increase and 
expand for ever ; it is essentially a heavenly thing on 
earth ; but when every sinful and every merely frivo- 
lous pleasure), shall have passed away for ever. 

* Eocles. V. 1 6. 
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"If," therefore, "riches increase, set not your 
heart upon them."* It is a great saying of a great 
man^ St. Augustine, that "God created man for him- 
self, and only in Him can he rest^^^ — the rest of true 
and eternal life-giving satisfaction. Or as a Christian 
poet of our own expresses the same truth in noble 
verse, — ^and may God give us grace and nobleness 
of heart to believe him— 

'* O Thou bounteous Giver of all good, 
Thou art, of all Thy gifts, Thjrself the crown ! 
Give what Thou canst, without Thee we are poor : 
And with Thee rich, Tkke what Thou vrilt away."t 

* Psalm Ixii. 10. 
t Cowper. WmuT Morning Walk (last words). 
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We are not about to repeat, under the above title,, 
the often-told tale of adulterations: albeit, were it 
our object to deal with this familiar topic, there are 
not wanting fresh materials. It is rather the less- 
observed and less-known dishonesties of trade, to^ 
which we would here draw attention. The same^ 
lack of conscientiousness which shows itself in the 
mixing of starch with cocoa, in the dilution of butter 
vdth lard, in the colouring of confectionery with chro- 
mate of lead and arsenite of copper, must of course 
come out in more concealed forms ; and these are 
nearly, if not quite, as numerous and as mis- 
chievous. 

It is not true, as many suppose, that only the- 
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lower classes of the commercial world are guilty of 
fraudulent dealing : those above them are to a great 
extent blameworthy. On the average, men who deal 
in bales and tons differ but little in morality from 
men who deal in yards and pounds. Illicit practices 
of every form and shade, from venial deception up to 
all but direct theft, may be brought home to the 
higher grades of our commercial world. Tricks in- 
numerable, lies acted or uttered, elaborately-devised 
frauds, are prevalent — many of them established as 
" customs of the trade;" nay, not only established, 
but defended. 

Passing over, then, the much-reprobated shop- 
keepers, of whose delinquencies most people know 
something, let us turn our attention to the delin- 
quencies of the classes above them in the mercantile 
scale. 

The business of wholesale houses — in the clothing- 
trades at least — is chiefly managed by a class of men 
>called " buyers.'' Each wholesale establishment is 
usually divided into several departments ; and at the 
head of each of these departments is placed one of 
these functionaries. A buyer is a partially-independ- 
ent sub-trader. At the beginning of the year he is 
debited with a certain share of the capital of his em- 
ployers. With this capital he trades. From the 
makers he orders for his department such goods as 
he thinks will find a market ; and for the goods thus 
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1)ought he obtains as large a sale as he can among 
the retailers of his connection. The accounts show 
at the end of the year, what profit has been made on 
the capital over which he has command; and 
according to the result, his engagement is continued, 
perhaps at an increased salary, or he is discharged. 

Under such circumstances, bribery would hardly 
be expected. Yet we learn, on unquestionable 
authority, that buyers habitually bribe and are 
bribed. Giving presents, as a means of obtaining 
custom, is an established and understood practice 
between them and all with whom they have dealings. 
Their connection among retailers they extend by 
treating and favours ; and they are themselves 
influenced in their purchases by like means. It 
might be presumed that self-interest would in both 
cases negative this. But apparently, no very obvi- 
ous sacrifice results from yielding to such influences. 
When, as usually happens, there are many manu- 
facturers producing articles of like goodness at the 
same prices, or many buyers between whose com- 
modities and whose terms there is little room for 
choice ; there exists no motive to purchase of one 
rather than another; and then, the temptation to 
take some immediate bonus turns the scale. What- 
ever be the cause, however, the fact is testified to us 
alike in London and the provinces. By manufac- 
turers, buyers are sumptuously entertained for days 
together, and are plied throughout the year with 
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hampers of game, turkeys, dozens of wine, etc. ; nay,, 
they receive actual money-bribes : sometimes, as we 
hear from a manufacturer, in the shape of bank-notes^ 
but more commonly in the shape of discounts on the 
amounts of their purchases. The extreme pre- 
valence — universality we might say — of this system, 
is proved by the evidence of one who, disgusted as 
he is, finds himself inextricably entangled in it. He 
confessed to us that all his transactions were thus 
tainted. " Each of the buyers with whom I deal," 
he said, '' expects an occasional bonus in one form 
or other. Some require the bribe to be wrapped up ; 
and some take it without disguise. To an offer of 
money, such an one replies — * Oh ! I don't like that 
sort of thing;* but nevertheless he does not object 
to money's-worth. While my friend So-and-so, who 
promises to bring me a large trade this season, will, 
I very well know, look for one per cent, discount in 
cash. The thing is not to be avoided. I could 
name sundry buyers who look askance at me, and 
never will inspect my goods ; and I have no doubt 
about the cause — I have not bought their patronage.'* 
And then our informant appealed to another of the 
trade, who agreed in the assertion that in London 
their business could not be done on any other terms. 
To such an extent is the system carried, and so 
greedy of perquisites do some of these buyers be- 
come, as to absorb a great part of the profits ; and 
to make it a question whether it is worth while to 
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continue the connection. And then, as above hinted, 
there comes a like history of transactions between 
buyers and retailers — the bribed being now the 
briber. One of those above referred to as habitually 
expecting douceurs, said to the giver of them, whose 
testimony we have just repeated — ** Fve spent pounds 

and pounds over (naming a large tailor), and 

now I think I have gained him over." To which 
confession this buyer added the complaint, that his 
house did not make him any allowance for sums 
thus disbursed. 

Under the buyer, who has absolute control of his 
own department in a wholesale house, come a num- 
ber of assistants, who transact the business with 
retail traders : much as retail traders' assistants 
transact the business with the general public. 
These higher-class assistants, working under 
the same pressure as the lower, are similarly 
unscrupulous. Liable to prompt dismissal as they 
are for non-success in selling ; gaining higher posi- 
tions as they do in proportion to the quantities of 
goods they dispose of at profitable rates ; and find- 
ing that no objections are made to any dishonest 
artifices they use, but rather that they are applauded 
for them ; these young men display a scarcely cre- 
dible demoralization. As we learn from those who 
have been of them, their duplicity is unceasing — 
they speak almost continuous falsehood ; and their 
tricks range from the simplest to the most Machia- 

D 
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vellian. Take a few samples. When dealing with 
a retailer, it is an habitual practice to bear in mind 
the character of his business ; and to delude him 
respecting articles of which he has least experience* 
If his shop is in a neighbourhood where the sales 
are chiefly of inferior goods (a fact ascertained from 
the traveller), it is inferred that, having a compara- 
tively small demand for superior goods, he is a bad 
judge of them ; and advantage is taken of his igno- 
rance. Again, it is usual purposely to present 
samples of cloths, silks, etc., in such order as to 
disqualify the perceptions. As when tasting dif- 
ferent foods or wines, the palate is disabled by 
something strongly flavoured, from appreciating the 
more delicate flavour of another thing afterwards 
taken ; so with the other organs of sense ; a 
temporary disability follows an excessive stimu- 
lation. This holds not only with the eyes in 
judging of colours, but also, as we are told by one 
who has been in the trade, it holds with the fingers 
in judging of textures ; and cunning salesmen are 
in the habit of thus partially paralysing the custom- 
ers* perceptions, and then selling second-rate articles 
as first-rate ones. Another common manoeuvre is 
that of raising a false belief of cheapness. Suppose 
a tailor is laying in a stock of broad cloths. He is 
offered a bargain. Three pieces are put before him 
— two of good quality, at, perhaps, 14s. per yard ; 
and one of much inferior quality, at 8s. per yard. 
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These pieces have been purposely a little tumbled 
and creased, to give an apparent reason for a pre- 
tended sacrifice upon them. And the tailor is then 
told that he may have these nominally-damaged 
cloths as " a job lot," at 12s. per yard. Misled by 
the appearances into a belief of the professed sacri- 
fice ; impressed, moreover, by the fact that two of 
the pieces are really worth considerably more than 
the price asked ; and not sufficiently bearing in mind 
that the great inferiority of the third just balances 
this ; the tailor probably buys : and he goes away 
with the comfortable conviction that he has made a 
specially-advantageous purchase, when he has really 
paid the full price for every yard. A still more subtle 
trick has been described to us by one who himself 
made use of it, when engaged in one of these 
wholesale houses — a trick so successful, that he was 
often sent for to sell to customers who could be in- 
duced to buy by none other of the assistants, and 
who ever afterwards would buy only of him. His 
policy was to seem extremely simple and honest, 
and during the first few purchases to exhibit his ho- 
nesty by pointing out defects in the things -he was 
selling; and then, having gained the customer's 
confidence, he proceeded to pass off upon him 
inferior goods at superior prices. These are a few 
out of the various manoeuvres in constant practice. 
Of couse there is a running accompaniment of false- 
hoods, uttered as well as acted. It is expected of 

Da 
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the assistant that he will say whatever is needed to 
effect a sale. " Any fool can sell what is wanted," 
said a master in reproaching a shopman for not hav- 
ing persuaded a customer to buy something quite 
unlike that which he asked for. And the unscru- 
pulous mendacity thus required by employers, and 
encouraged by example, grows to a height of 
depravity that has been described to us in words too 
strong to be repeated. Our informant was obliged 
to relinquish his position in one of these establish- 
ments, because he could not lower himself to the 
required depth of degradation. " You don't lie as 
though you believe what you say," observed one of 
his fellow-assistants. And this was uttered as a 
reproach ! 

As those subordinates who have fewest qualms 
of conscience are those who succeed the best, are 
soonest promoted to more remunerative posts, and 
have therefore the greatest chances of establishing 
businesses of their own ; it may be inferred that 
the morality of the heads of these establishments, 
is much on a par with that of their employh. The 
habitual mal-practices of wholesale houses, confirm 
this inference. Not only, as we have just seen, are 
assistants under a pressure impelling them to de- 
ceive purchasers respecting the qualities of the 
goods they buy, but purchasers are also deceived in 
respect to the quantities ; and that, not by an oc- 
casional unauthorized trick, but by an organized 
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system, for which the firm itself is responsible. 
The general, and indeed almost universal practice, 
is, to make up goods, or to have them made up, in 
lengths that are shorter than they profess to be. A 
piece of calico nominally thirty-six yards long, never ^ 
measures more than thirty-one yards — is understood -^ 
throughout the trade to measure only this. And the 
long-accumulating delinquencies which this custom 
indicates — the successive diminutions of length, 
each ihtroduced by some adept in dishonesty, and 
then imitated by his competitors — are now being 
daily carried to a still greater extent, wherever they 
are not likely to be immediately detected. Articles 
that are sold in small bundles, knots, packets, or 
such forms as negative measurement at the time of 
sale, are habitually deficient in quantity. Silk-laces 
called six quarters, or fifty-four inches, really measure 
four quarters, or thirty-six inches. Tapes were 
originally sold in grosses containing twelve knots of 
twelve yards each ; but these twelve-yard knots are 
now cut of all lengths, from eight yards down to 
five yards, and even less — ^the usual length being ^ 
six yards. That is to say, the 144 yards which the ^ 
gross once contained, has now in some cases dwin- 
dled down to 60 yards. In widths, as well as in 
lengths, this deception is practised. French cotton- 
braid, for instance (French only in name), is made 
of different widths ; which are respectively marked 
5, 7, 9, II, etc. : each figure indicating the number 
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of threads of cotton which the width includes, or 
rather should include, but does not. For those 
which should be marked 5 are marked 7 ; and those 
which should be marked 7 are marked 9 : out of 
three samples from different houses shown to us by 
our informant, only one contained the alleged num- 
ber of threads. Fringe, again, which is sold wrap- 
ped on card, will often be found two inches wide at 
the end exposed to view, but will diminish to one 
inch at the end next the card ; or perhaps the first 
twenty yards will be good, and all the rest, hidden 
under it, will be bad. These frauds are committed 
unblushingly, and as a matter of business. We 
have ourselves read in an agent's order-book, the 
details of an order, specifying the actual lengths of 
which the articles were to be cut, and the much 
greater lengths to be marked on the ^labels. And 
we have been told by a manufacturer who was re- 
quired to make up tapes into lengths of fifteen 
yards, and label them as ^'warranted 18 yards,'* 
that when he did not label them falsely, his goods 
were sent back to him ; and that the greatest con- 
cession he could obtain, was to be allowed to send 
them without labels. 

It is not to be supposed that in their dealings 
with manufacturers, these wholesale houses adopt a 
code of morals differing much from that which 
regulates their dealings with retailers. The facts 
prove it to be much the same. A buyer, for instance 
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(who exclusively conducts the purchases of a 
wholesale house from manufacturers), will not un- 
frequently take from a first-class maker, a small 
supply of some new fabric, on the pattern of which 
much time and money have been spent ; and this new- 
pattern fabric he will put into the hands of another 
maker, to have copied in large quantities. Some buy- 
ers, again, give their orders verbally, that they may 
have the opportunity of afterwards repudiating them 
if they wish ; and in a case narrated to us, where a 
manufacturer who had been thus deluded, wished 
on a subsequent occasion to guarantee himself by 
obtaining the buyer's signature to his order, he 
was refused it. For other unjust acts of wholesale 
houses, the heads of these establishments are, we 
presume, responsible. Small manufacturers work- 
ing with insufficient capital, and in times of depres- 
sion not having the wherewith to meet their engage- 
ments, are often obliged to become dependents on 
the wholesale houses with which they deal ; and are 
then cruelly taken advantage of. One who has thus 
committed himself, has either to sell his accumu- 
lated stock at a great sacrifice — thirty to forty per 
cent, below its value — or else to mortgage it ; and 
when the wholesale house becomes the mortgagee, 
the manufacturer has little chance of escape. He 
is obliged to work at the wholesaler's terms ; and 
ruin almost certainly follows. This is especially 
the case in the silk-hosiery business. As was said 
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to us by one of the larger silk-hosiers, who had 
watched the destruction of many of his smaller 
brethren — " They may be spared for a while as a 
cat spares a mouse ; but they are sure to be eaten 
up in the end." And we can the more readily credit 
this statement, from having found that a like policy 
is pursued by some provincial curriers in their deal- 
ings with small shoemakers; and also by hop- 
merchants and maltsters in their dealings with 
small publicans. We read that in Hindostan, the 
ryots, when crops fall short, borrow from the Jews 
to buy seed ; and once in their clutches are doomed. 
It seems that our commercial world can furnish 
parallels. 

Of another class of wholesale traders — those wha 
supply grocers with foreign and colonial produce — 
we may say that though, in consequence of the 
nature of their business, their mal-practices are less 
numerous and multiform, as well as less glarings 
they are of much the same stamp as the foregoing.. 
Unless it is to be supposed that sugar and spices 
are moral antiseptics as well as physical ones, it 
must be expected that wholesale dealers in them 
will transgress much as other wholesale dealers do, 
in those directions where the facilities are greatest. 
And the truth is, that both in the qualities and 
quantities of the articles they sell, they take advan- 
tage of the retailers. The descriptions they give 
of their commodities are habitually misrepresenta- 
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tions. Samples sent round to their customers are 
characterized as first-rate when they are really 
second-rate. The travellers are expected to endorse 
these untrue statements. And unless the grocer 
has adequate keenness and extensive knowledge, he 
IS more or less deceived. In some cases, indeed, no- 
skill will save him. There are frauds that have 
grown up little by little into customs of the trade, 
which the retailer must submit to. In the purchase 
of sugar, for example, he is imposed on in respect 
alike of the goodness and the weight. The history 
of the dishonesty is this. Originally the tare 
allowed by the merchant on each hogshead was- 
14 per cent, of the gross weight. The actual 
weight of the wood of which the hogshead was made,, 
was at that time about 12 per cent, of the gross^ 
weight. And thus the trade allowance left a profit 
of 2 per cent, to the buyer. Gradually, however,, 
the hogshead has grown thicker and heavier ; until 
now, instead of amounting to 12 per cent, of the 
gross weight, it amounts to 17 per cent. And as 
the allowance of 14 per cent, still continues, the 
result is that the retail grocer loses 3 per cent. : to 
the extent of 3 per cent, he buys wood in place of 
sugar. In the quality of the sugar, he is deluded 
by the practice of giving him a sample only from 
the best part of the hogshead. During its voyage 
from Jamaica or elsewhere, the contents of a hogs- 
head undergo a certain slow drainage. The molas- 
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ses, of which more or less is always present, filters 
from the uppermost part of the mass of sugar to 
the lowermost part ; and this lowermost part^ tech- 
nically known as the " foot," is of darker colour and 
smaller value. The quantity of it contained in a 
hogshead varies greatly ; and the retailer, receiving 
a false sample, has to guess what the quantity of 
^' foot ^' may be ; and to his cost often under-esti- 
mates it. As will be seen from the following letter, 
copied from the Public Ledger for the 20th October, 
1858, these grievances, more severe even than we have 
represented them, are now exciting an agitation. 

" To the Retail Grocers of the United Kingdom, 

" Gentlemen, — The time has arrived for the trade at once 
to make a move for the revision of tares on all raw sugars. 
Facts prove the evil of the present system to be greatly on 
the increase. We submit a case as under, and only one out 
of twenty. On the 30th August, 1858, we bought 3 hogs- 
heads of Barbados, marked TG 

K 

Invoice Tares. Re Tares. 

No. cwt. qrs. lb. lb. No. cwt. qrs. lb. 

I.I 2 14 6 drift. I.I 3 27 

7.12 7 7 . I 3 20 

3 . I 2 21 3 • I 3 27 
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** We make a claim for £,2, \s. 3^/. ; we are told by the 
wholesale grocer there is no redress. 

" There is another evil which the retail grocer has to 
contend with, that is, the mode of sampling raw sugar : the 
foots are excluded from the merchants* samples. Facts will 
prove that in thousands of hogsheads of Barbados this 
season there is an average of 5 cwt. of foots in each ; we 
have turned out some with lo cwt., which are at least 5^. 
per cwt. less value than sample, and in these cases we are 
told again there is no redress. 

" These two causes are bringing hundreds of hard-working 
men to ruin, and will bring hundreds more unless the trade 
take it up, and we implore them to unite in obtaining so 
important a revision. 

" We are, Gentlemen, your obedient servants, 

'* Walker and Staines. 

"Birmingham, October 19, 1858." 

A more subtle method of imposition remains to 
be added. It is the practice of sugar-refiners to 
put moist, crushed sugar into dried casks. During 
the time that elapses before one of these casks is 
•opened by the retailer, the desiccated wood has 
taken up the excess of water from the sugar ; which 
is so brought again into good condition. When the 
retailer, however, finding that the cask weighs much 
more than was allowed as tare by the wholesale 
dealer, complains to him of this excess, the reply is 

* The abuses described in this letter have now, we believe, been 
abolished. 
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— " Send it up to us, and we will dry it and weigh 
it, as is the custom of the trade." 

Without further detailing these mal-practices, of 
which the above examples are perhaps the worst, we 
will advert only to one other point in the trans- 
actions of these large houses — the drawing-up of 
trade-circulars. It is the practice of many whole- 
salers to send round to their customers, periodic 
accounts of the past transactions, present condition, 
and prospects of the markets. Serving as checks, 
on each other, as they do, these documents are 
prevented from swerving very widely from the truth. 
But it is scarcely to be expected that they should be 
quite honest. Those who issue them, being in most 
cases interested in the prices of the commodities, 
referred to in their circulars, are swayed by their 
interests in the representations they make respecting 
the probabilities of the future. Far-seeing retailers 
are on their guard against this. A large provincial 
grocer, who thoroughly understands his business,, 
said to us — " As a rule, I throw trade-circulars on 
the fire.'' And that this estimate of their trust- 
worthiness is not unwarranted, we gather from the 
expressions of those engaged in other businesses. 
From two leather-dealers, one in the country, and 
one in London, we have heard the same complaint 
against the circulars published by houses in their 
trade, that they are misleading. Not that they 
state untruths ; but that they produce false impres- 
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^ions by leaving out facts which they should have 
stated. 

In illustrating the morality of manufacturers, we 
shall confine ourselves to one class — those who work 
in silk. And it will be the most convenient method 
of arranging facts, to follow the silk through its 
various stages ; from its state when imported, to 
its state when ready for the wearer. 

Bundles of raw silk from abroad — -'not uncom- 
monly weighted with rubbish, stones, or rouleaux 
of Chinese copper coin, to the loss of the buyer — 
are disposed of by auction. Purchases are made 
on behalf of the silk-dealers • by "sworn brokers;" 
and the regulation is, that these sworn brokers shall 
confine themselves solely to their functions as 
agents. From a silk-manufacturer, however, we 
learn that they are currently understood to be them- 
selves speculators in silk, either directly or by proxy; 
and that as thus personally interested in prices, they 
become faulty as agents. We give this, however, 
simply as a prevailing opinion ; for the truth of which 
we do not vouch. 

The silk bought by the London dealer, he sends 
into the manufacturing districts to be '^ thrown ; " 
that is — to be made into thread fit for weaving. In 
the established form of bargain between the silk- 
dealer and the silk-throwster, we have a strange 
instance of an organized and recognized deception ; 
which has seemingly grown out of a check on a 
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previous deception. The throwing of silk is neces- 
sarily accompanied by some waste ; from broken 
ends, knots, and fibres too weak to wind. This 
waste varies in different kinds of silk from 3 per 
cent, to 20 per cent. : the average being about 5 per 
cent. The percentage of waste being thus variable, 
it is obvious that in the absence of restraint, a dis- 
honest silk-throwster might abstract a portion of 
the silk; and on returning the rest to the dealer, 
might plead that the great diminution in the weight 
had resulted from the large amount of loss in the 
process of throwing. Hence there has arisen a 
system, called " working on cost," which requires 
the throwster to send back to the dealer the same 
weight of silk which he receives : the meaning of 
the phrase being, we presume, that whatever waste 
the throwster makes must be at his own cost. Now, 
as it is impossible to throw silk without some waste 
— at least 3 per cent., and ordinarily 5 per cent. — 
this arrangement necessitates a deception ; if, in- 
deed, that can be called a deception which is tacitly 
understood by all concerned. The silk has to be 
weighted. As much as is lost in throwing, has to 
be. made up by some foreign substance introduced. 
Soap is largely used for this. In small quantity, 
soap is requisite to facilitate the running of the 
threads in the process of manufacture ; and the 
quantity is readily increased. Sugar also is used. 
And by one means or other, the threads are made 
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to absorb enough matter to produce the desired 
weight. To this system all silk-throwsters are 
obliged to succumb ; and some of them carry it to 
a great extent, as a means of hiding either careless- 
ness or something worse. 

The next stage through which silk passes is that 
of dyeing. Here, too, impositions have grown 
chronic and general. In times past, as we learn 
from a ribbon-manufacturer, the weighting by water 
was the chief dishonesty. Bundles returned from 
the dyer's, if not manifestly damp, still, containing 
moisture enough to make up for a portion of the 
silk that had been kept back. And precautions had 
to be taken to escape losses thus entailed. Since 
then, however, there has arisen a method of decep- 
tion which leaves this far behind — ^that of employing 
heavy dyes. The following details have been given 
us by a silk-throwster. It is now, he says, some 
five-and-thirty years since this method was com- 
menced. Before that time, silk lost a considerable 
part of its weight in the copper. It appears that 
the ultimate fibre of silk is coated, in issuing from 
the spinneret of the silk- worm, with a film of varnish 
that is soluble in boiling water. In dyeing, there- 
fore, this film, amounting to 25 per cent, of the 
entire weight of the silk, is dissolved off; and the 
silk is rendered that much lighter. So that origin- 
ally, for every sixteen ounces of silk sent to the 
dyer's, only twelve ounces were returned. Gradually^ 
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manufacturers still get each other's designs by 
bribing the workmen. In their dealings with 
" buyers," too, some manufacturers resort to de- 
ceptions : perhaps tempted to do so by the desire 
to compensate themselves for the heavy tax paid in 
treating, etc. Certain goods that have already been 
seen and declined by other buyers, are brought be- 
fore a subsequent one with artfully-devised appear- 
ances of secrecy; accompanied by professions that 
these goods have been specially reserved for his in- 
spection : a manoeuvre by which an unwary man is 
sometimes betrayed. That the process of produc- 
tion has its delusions, scarcely needs saying. In 
the ribbon-trade, for example, there is a practice 
called " top-ending ; ^' that is, making the first 
three yards good, and the rest (which is covered 
when rolled up) of bad or loose texture — 80 
" shutes " to the inch instead of 108. And then 
there comes the issuing of imitations made of in- 
ferior materials — textile adulterations as we may 
call them. This practice of debasement, not an 
occasional but an established one^ is carried to a 
surprising extent ; and with surprising rapidity. 
Some new fabric, first sold at 75. 6d. per yard, is 
supplanted by successive counterfeits ; until at the 
end of eighteen months a semblance of it is selling 
at 45. 3^. per yard. Nay, still greater depreciations 
of quality and price take place — from los. down to 
3s., and even 25. per yard. Until at length the 

E 
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badness of these spurious fabrics becomes so con- 
spicuous, that they are unsaleable; and there en- 
sues a reaction, ending either in the reintroduction 
of the original fabric, or in the production of some 
novelty to supply its place. 

Among our notes of mal-practices in trade, retail, 
wholesale, and manufacturing, we have many others 
that must be passed over. We cannot |iere enlarge 
on the not uncommon trick of using false trade- 
marks ; or imitating another maker's wrappers ; and 
so deluding purchasers. We must be satisfied with 
simply referring to the doings of apparently-reput- 
able houses, which purchase goods known to be dis- 
honestly obtained. And we are obliged to refrain 
from particularizing certain established arrange- 
ments, existing under cover of the highest re- 
spectability, which seem intended to facilitate 
these nefarious transactions. The frauds we have 
detailed are but samples of a state of things 
which it would take a volume to describe in 
full. 

The further instances of trading-immorality which 
it seems desirable here to give, are those which 
carry with them a certain excuse : showing as they 
do how insensibly, and almost irresistibly, men are 
thrust into vicious practices. Always, no doubt, 
some utterly unconscientious trader is the first to 
introduce a new form of fraud. He is by-and-by 
followed by others who wear their moral codes but 
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loosely. The more upright traders are continually 
tempted to adopt this questionable device which 
those around them are adopting. The greater the 
number who yield, and the more general and 
familiar the device becomes, the more difficult is 
it for the remainder to stand out against it. The 
pressure of competition upon them, becomes more 
and more severe. They have to fight an unequal 
battle: debarred as they are from one of the 
sources of profit which their antagonists possess. 
And they are finally almost compelled to follow 
the lead of the rest. Take for example what has 
happened in the candle-trade. As all know, the 
commoner kinds of candles are sold in bunches, 
supposed to weigh a pound each. Originally, the 
nominal weight corresponded with the real weight. 
But at present the weight is habitually short, by an 
amount varying from half an ounce to two ounces — 
is sometimes depreciated xz\ per cent. If, now, an 
honest chandler offers to supply a retailer at, say 
six shillings for the dozen pounds, the answer he 
receives is — " Oh, we get them for five-and-eight- 
pence.'* ^* But mine," replies the chandler, " are of 
full weight ; while those you buy at five-and-eight- 
pence are not." ** What does that matter to me ? '^ 
the retailer rejoins — " a pound of candles is a pound 
of candles : my customers buy them in the bunch, 
and won't know the difference between yours and 
another's," And the honest chandler, being every- 

£ 2 
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where met with this argument, finds that he must 
either make his pounds of short weight, or give up 
business. Take another case, which, like the last» 
we have direct from the mouth of one who has been 
obliged to succumb. It is that of a manufacturer 
of the elastic webbing, now extensively used in 
making boots, etc. From a London house with 
which he dealt largely, this manufacturer recently 
received a sample of webbing produced by some 
one else, accompanied by the question, '* Can you 
make us this at — per yard ? ** (naming a price below 
that at which he had before supplied them) ; and 
hinting that if he could not do so, they must go 
elsewhere. On pulling to pieces the sample (which 
he showed to us), this manufacturer found that 
sundry of the threads which should have been of 
silk were of cotton. Indicating this fact to those 
who sent him the sample, he replied that if he made 
a like substitution, he could furnish the fabric at the 
price named ; and the result was that he eventually 
* did thus furnish it. He saw that if he did not do 
so, he must lose a considerable share of his trade. 
He saw further, that if he did not at once yield, he 
would have to yield in the end ; for that other 
elastic-webbing-makers would one after another 
engage to produce this adulterated fabric at cor- 
respondingly diminished prices ; and that when at 
length he stood alone in selling an apparently- 
similar article at a higher price, his business would 
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leave him. This manufacturer we have the best 
reasons for knowing to be a man of fine moral 
nature, both generous and upright ; and yet we here 
see him obliged, in a sense, to implicate himself in 
one of these processes of vitiation. It is a startling 
assertion, but it is none the less a true one, that 
those who resist these corruptions, often do it at the 
risk of bankruptcy : sometimes the certainty of 
bankruptcy. We do not say this simply as a 
manifest inference from the conditions, as above 
described* We say it on the warrant of instances 
that have been given to us. From one brought up ^ 
in his house, we have had the history of a draper, 
who, carrying his conscience into his shop, refused 
to commit the current frauds of the trade. He 
would not represent his good^ as of better quality 
than they really were ; he would not say that pat- 
terns were just out, when they had been issued the 
previous season^ he would not warrant to wash 
well, colours which he knew to be fugitive. Re- 
fraining from these and the like mal-practices of his 
competitors ; and, as a consequence, daily failing to 
sell various articles which his competitors would 
have sold by force of lying ; his business was so un- 
remunerative that he twice became bankrupt. And 
in the opinion of our informant, he inflicted more 
evil upon others by his bankruptcies, than he would 
have done by committing the usual ,trade-dishones- 
ties. See, then, how complicated the question be- 
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corr.ts; and how diScuIt to estimate the trader*s 
criminality. Often — generally indeed — he has to 
choose between two wrongs. He has tried to cany 
on his business \rith strict integrit}-. He has sold 
none but genuine articles ; and has given fiill 
measure. Others in the same business adulterate 
or otherwise delude ; and are so able to undersell 
him. His customers, not adequately appreciating 
the superiority- in the quality or quantity of his 
goods ; and attracted by the apparent cheapness at 
at other shops ; desert him. An inspection of his 
books proves the alarming fact, that his diminishing 
returns will soon be insufficient to meet his engage- 
ments, and provide for his increasing family. What 
then must he do ? Must he continue his present 
course ; stop payment ; inflict heav>' losses on his 
creditors ; and with his wife and children turn out 
into the streets ? Or must he follow the example 
of his competitors ; use their artifices ; and give his 
customers the same apparent advantages? The 
last not only seems the least detrimental to himself^ 
but also may be considered the least detrimental to 
others. Moreover, the like is done by men regarded 
as respectable. Why should he ruin himself and 
family in trying to be better than his neighbours ? 
He will do as they do. 

Such is the position of the trader ; such is the 
reasoning by which he justifies himself ; and it is 
hard to visit him with anything like harsh condemna- 
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tion. Of course this statement of his case is by 
no means universally true. There are businesses in 
which, competition being less active, the excuse for 
falling into corrupt practices does not hold ; and 
here, indeed, we find corrupt practices much less 
prevalent. Many traders, too, have obtained connec- 
tions which secure to them adequate returns without 
descending to small rogueries; and they have no 
defence if they thus degrade themselves. Moreover, 
there are the men — commonly not prompted by 
necessity, but by greed — who introduce these adulte- 
rations and petty frauds ; and on these should descend 
unmitigated indignation : both as being themselves 
criminals without excuse, and as causing criminality 
in others. Leaving out, however, these compara- 
tively small classes, we think that most traders by 
whom all the commoner businesses are carried on, 
must receive a much more qualified censure than 
they at first sight seemed to deserve : forced to give 
way, as they are, by the alternative of ruin. On all 
sides we have met with the same conviction, that for 
those engaged in the ordinary trades, there are but 
two courses — either to adopt the practices of their 
competitors, or to give up business. Men in different 
occupations and in different places — men naturally 
conscientious, who manifestly chafed under the 
degradations they submitted to, have one and all 
expressed to us the sad belief, that it is impossible 
to carry on trade with strict rectitude. Their con- 



56 THE MORALS OF TRADE. 

current opinion, independently given by each, is, 
that the scrupulously honest man must go to the 
wall. 

But that it has been during the past year fre- 
quently treated by the daily press, we might here 
enter at some length on the topic of banking- 
delinquencie$. As it is, we may presume all to be 
familiar with the facts ; and shall limit ourselves to 
making a few comments. 

In the opinion of one whose means of judging 
have been second to those of few, the directors of 
joint-stock-banks have rarely been guilty of direct 
dishonesty. Admitting notorious exceptions, the 
general fact appears to be, that directors have had no 
immediate interests in furthering these speculations 
which have proved so ruinous to depositors and 
shareholders ; but have usually been among the 
greatest sufferers. Their fault has rather been the 
less flagitious, though still grave fault, of indifference 
to their responsibilities. Often with very inadequate 
knowledge, they have undertaken to trade with a 
vast amount of property belonging in great part to 
needy people. Instead of using as much care in the 
investment of this property as though it were their 
own, many of them have shown culpable reckless- 
ness : either themselves loaning capital without 
adequate guarantee, or else passively allowing their 
colleagues to do this. Sundry excuses may 
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doubtless be made for them. The well-known 
defects of a corporate conscience, caused by divided 
responsibility, must be remembered in mitigation. 
And it may also be pleaded for such delinquents, 
that if shareholders, swayed by reverence for mere 
wealth and position, choose as directors, not the 
most intelligent, the most experienced, and those of 
longest-tried probity, but those of largest capital or 
highest rank, the blame must not be cast solely on 
the men so chosen ; but must be shared by the men 
who choose them : and further, must fall on the 
public as well as on shareholders ; seeing that this 
unwise selection of directors is in part determined by 
the known bias of depositors. But after all allow- 
ances have been made, it must be admitted that these 
bank-administrators who risk the property of their 
clients by loaning it to speculators, are near akin in 
morality to the speculators themselves. As these 
speculators risk other men's money in undertakings 
which they hope will be profitable ; so do the directors 
who lend them the money. If these last plead that 
the money thus lent, is lent with the belief that it 
will be repaid with good interest ; the first may 
similarly plead that they expected their investment 
to return the borrowed capital along with a handsome 
profit. In each case the traneaction is one of which 
the evil consequences^ if they come, fall more largely 
•on others than on the actors. And though it may 
i)e contended, on behalf of the director, that what he 
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does is done chiefly for the benefit of his constituents^ 
whereas the speculator has in view only his own 
benefit ; it may be replied that the director's blame- 
worthiness is not the less because he took a rash 
step with a comparatively weak motive. The truth 
is, that when a bank director lends the capital of 
shareholders to those to whom he would not lend 
his own capital, he is guilty of a breach of trust* 
In tracing the gradations of crime, we pass from 
direct robbery to robbery one, two, three, or more 
degrees removed. Though a man who speculates 
with other people's money is not chargeable with, 
direct robbery, he is chargeable with robbery one 
degree removed : he deliberately stakes his neigh- 
bour's property, intending to appropriate the gain, if 
any, and to let his neighbour suffer the loss, if any : 
his crime is that of contingent robbery. And hence 
any one who, standing like a bank-director in the 
position of trustee, puts the money with which he is. 
entrusted into a speculator's hands, must be called aa 
accessory to contingent robbery. 

If so grave a condemnation is to be passed on thpse 
who lend trust-money to speculators, as well as on 
the speculators who borrow it, what shall we say of 
the still more delinquent class who obtain loans by 
fraud — who not only pawn other men's property whea 
obtained, but obtain it under false pretences ? For 
how else than thus must we describe the doings of 
those who raise money by accommodation bills ? 
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When A and B agree, the one to draw, and the other 
to accept a bill of £1000 for " value received ;" while 
in truth there has been no sale of goods between them,, 
or no value received ; the transaction is not simply 
an embodied lie, but it becomes thereafter a living 
and active lie. Whoever discounts the bill, does so^ 
in the belief that B, having become possessed of 
jfiooo worth of goods, will when the bill falls due, 
have either the £1000 worth of goods or some equiva- 
lent with which to meet it. Did he know that there 
were no such goods in the hands of either A or B,. 
and no other property available for liquidating the 
bill, he would not discount it — he would not lend 
money to a man of straw, without security. The 
case is intrinsically the same as though A had taken 
to the bank a forged mortgage-deed, and obtained 
a loan upon it. Practically, an accommodation-bill 
is a forgery. It is an error to suppose that forgery 
is limited to the production of documents that are 
physically false — that contain signatures or other 
symbols which are not what they appear to be ;. 
forgery, properly understood, equally includes the 
production of documents that are morally false. 
What constitutes the crime committed in forging a 
bank-note ? Not the mere mechanical imitation. 
This is but a means to the end ; and, taken alone, 
is no crime at all. The crime consists in deluding 
others into the acceptance of what seems to be a 
representative of so much money, but which actually 
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represents nothirig. It matters not whether the 
delusion is effected by copying the forms of the letters 
and figures, as in a forged bank-note, or by copying 
the form of expression, as in an accommodation-bill. 
In either case a semblance of value is given to that 
which has no value ; and it is in giving this false 
appearance of value that the crime consists. It is 
true that generally, the acceptor of an accommoda- 
tion-bill hopes to be able to meet it when due. But 
if those who think this exonerates him will remem- 
ber the many cases in whiph, by the use of forged 
documents, men have obtained possession of moneys 
which they hoped presently to replace, and were 
nevertheless judged guilty of forgery ; they will see 
that the plea is insufficient. We contend, then, 
that the manufacturers of accommodation-bills 
should be classed as forgers. Whether, if the law 
«o classed them, much good would result, we are 
not prepared to say. Several questions present 
themselves : — Whether such a change would cause 
inconvenience, by negativing the many harmless 
transactions carried on under this fictitious form by 
rsolvent men ? Whether making it penal to use the 
words " value received," unless there had been 
value received, would not simply originate an 
additional class of bills in which these words were 
omitted ? Whether it would be an advantage if 
bills bore on their faces, proofs that they did or 
Jid not represent .actual sales ? Whether a re- 
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straint on undue credit would not result, when- 
bankers and discounters saw that certain bills 
coming to them in the names of speculative or 
unsubstantial traders, were avowed accommoda- 
tion bills ? But these are questions we need not 
go out of our way to discuss. We are here con- 
cerned only with the morality of the question. 

Duly to estimate the greatness of the evils in- 
dicated^ however, we must bear in mind both that 
the fraudulent transactions thus entered into are- 
numerous, and that each generally becomes the 
cause of many others. The original lie is com- 
monly the parent of further lies, which again give 
rise to an increasing progeny ; and so on for suc- 
cessive generations, multiplying as they descend* 
When A and B find their ^f looo bill about to fall 
due, and the expected proceeds of their specula- 
tion not forthcoming — when they find, as they often 
do, either that the investment has resulted in a loss 
instead of a 'gain ; or that the time for realizing 
their hoped-for profits has not yet come; or that 
the profits, if there are any, do not cover the ex- 
travagances of living which, in the meantime, they 
have sanguinely indulged in — ^when, in short, they 
find that the bill cannot be taken up ; they resort to- 
the expedient of manufacturing other bills with 
which to liquidate the first. And while they are 
about it, they usually think it will be as well to^ 
raise a somewhat larger sum than is required to- 
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meet their out-standing engagements. Unless it 
happens that great success enables them to redeem 
themselves, this proceeding is repeated, and again 
repeated. So long as there is no monetary crisis, it 
continues easy thus to keep afloat ; and, indeed, 
the appearance of prosperity which is given by an 
extended circulation of bills in their names, bear- 
ing respectable indorsements, creates a confidence 
in them which renders the obtainment of credit 
-easier than at first. And where, as in some cases, 
this process is carried to the extent of employing 
men in different towns throughout the kingdom, 
and even in distant parts of the world, to accept 
bills ; the appearances are still better kept up, and 
the bubble reaches a still greater development. As, 
however, all these transactions are carried on with 
borrowed capital, on which interest has to be paid ; 
as, further, the maintenance of this organized fraud 
'entails constant expenses, as well as occasional 
rsacrifices ; and as it is in the very nature of the 
•system to generate reckless speculation, the fabric 
vof lies is almost certain ultimately to fall ; and, in 
falling, to ruin or embarrass many others beside 
those who had given credit. 

Nor does the evil end with the direct penalties 
from time to time inflicted on honest traders. 
There is also a grave indirect penalty which they 
suffer from the system. These forgers of credit 
are habitually instrumental in lowering prices be- 
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low their natural level. To meet emergencies, 
they are obliged every now and then to sell goods 
at a loss : the alternative being immediate stoppage. 
Though with each such concern, this is but an 
occasional occurrence, yet, taking the whole num- 
ber of them connected with any one business, it 
results that there are at all times some who are 
making sacrifices — at all times some who are 
unnaturally depressing the market. In short, the 
capital fraudulently obtained from some traders, 
is, in part, dissipated in rendering the business of 
•other traders deficiently remunerative : often to 
their serious embarrassment. 

If, however, the whole truth must be said, the con- 
demnation visited on these commercial vampires is 
not to be confined wholly to them ; but is in some 
•degree deserved by a much more numerous class. 
Between the penniless schemer who obtains the use 
of capital by false pretences, and the upright trader 
who never contracts greater liabilities than his 
estate will liquidate, there lie all gradations. 
From businesses carried on entirely with other 
people's capital, obtained by forgery, we pass to 
businesses in which there is a real capital of one- 
tenth, and a credit-capital of nine-tenths; to other 
businesses in which the ratio of real to fictitious 
capital is somewhat greater; and so on until we 
reach the very extensive class of men who trade 
but a little beyond their means. By insensible 
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steps we advance from the one extreme to the other ; 
and these most venial transgressors cannot be wholly 
absolved from the criminality which so clearly at- 
taches to the rest. To get more credit than would 
be given were the state of the business fully known, 
is in all cases the aim ; and the cases in which this 
credit is partially unwarranted, differ only in degree 
from those in which it is wholly unwarranted. As 
most are beginning to see, the prevalence of this in* 
direct dishonesty has not a little to do with our com- 
mercial disasters. Speaking broadly, the tendency 
is for every trader to hypothecate the capital of 
other traders, as well as his own. And when A 
has borrowed on the strength of B*s credit; B on 
the strength of C's ; and C on the strength of A*s — 
when, throughout the trading world, each has made 
engagements which he can meet only by direct or 
indirect aid — when everybody is wanting help from 
some one else, to save him from falling ; a crash is 
certain. The punishment of a general unconscien- 
tiousness may be postponed ; but it is sure to come 
eventually. 

The average commercial morality cannot, of 
course, be accurately depicted in so brief a space. 
On the one hand, we nave been able to give but a 
few typical instances of the mal-practices by which 
trade is disgraced. On the other hand, we have 
been obliged to present these alone ; unqualified by 
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the large amount of honest dealing throughout 
which they are dispersed. While, by accumulating 
such evidences, the indictment might be made much 
heavier ; by diluting them with the immense mass 
of equitable transactions daily carried on, the ver- 
dict would be greatly mitigated. After making all 
allowances, however, we fear that the state of things 
is very bad. And our impression on this point is 
due less to the particular facts above given, than to 
the general opinion expressed by our informants. 
On all sides we have found the result of long per- 
sonal experience, to be the conviction that trade is 
essentially corrupt. In tones of disgust or dis- 
couragement, reprehension or derision, according to 
their several natures, men in business have one after 
another expressed or implied this belief. Omitting 
the highest mercantile classes, a few of the less 
common trades, and those exceptional cases where 
an entire command of the market has been obtained^ 
the'uniform testimony of competent judges is, that 
success is incompatible with strict integrity. To 
live in the commercial word it appears necessary to 
adopt its ethical code : neither exceeding nor falling 
short of it — neither being less honest nor more 
honest. Those who sink below its standard are 
expelled ; while those who rise above it are either 
pulled down to it or ruined. As, in self-defence, the 
civilized man becomes savage among savages ; so, 
it seems that in self-defence, the scrupulous trader 

F 



66 THE MORALS OF TRADE. 

is obliged to become as little scrupulous as his com- 
petitors. It has been said that the law of the 
animal creation is — " Eat and be eaten ; " and of 
our trading community it may be similarly said that 
its law is — " Cheat and be cheated." A system of 
keen competition carried on, as it is, without 
adequate moral restraint, is very much a system of 
commercial cannibalism. Its alternatives are— Use 
the same weapons as your antagonists, or be con- 
quered and devoured. 

Of questions suggested by these facts, one of the 
most obvious is — Are not the prejudices that have 
ever been entertained against trade and traders, thus 
fully justified ? do not these meannesses and dis- 
honesties, and the moral degradation they imply, 
warrant the disrespect shown to men in business ? 
A prompt affirmative answer will probably be looked 
for ; but we very much doubt whether it should be 
given. We are rather of opinion that these delin- 
quencies are products of the average English character 
placed under special conditions. There is no good 
reason for assuming that the trading classes are in- 
trinsically worse than other classes. Men taken at 
random from higher and lower ranks, would, most 
likely, if similiarly circumstanced, do much the 
same. Indeed the mercantile world might readily 
recriminate. Is it a solicitor who comments on 
their misdoings ? They may quickly silence him by 
referring to the countless dark stains on the reputa- 
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tion of his fraternity. Is it a barrister ? His 
frequent practice of putting in pleas which he knows 
are not valid ; and his established habit of taking 
fees for work that he does not perform ; make his 
criticism somewhat suicidal. Does the condemna- 
tion come through the press ? The condemned may 
remind those who write, of the fact that it is not 
quite honest to utter a positive verdict on a book 
merely glanced through, or to pen glowing eulogies 
on the mediocre work of a friend while slighting the 
good one of an enemy ; and may further ask 
whether those who, at the dictation of an em- 
ployer, write what they disbelieve, are not guilty of 
the serious offence of adulterating public opinion. 
Moreover, traders might contend that many of their 
delinquencies are thrust on them by the injustice of 
their customers. They, and especially drapers, 
might point to the fact that the habitual demand for 
an abatement of price, is made in utter disregard of 
their reasonable profits ; and that to protect them- 
selves against attempts to gain by their loss, they 
are obliged to name prices greater than those they 
intend to take. They might also urge that the 
strait to which they are often brought by the non- 
payment of accounts due from their wealthier 
customers, is itself a cause of their mal-practices : 
obliging them, as it does, to use all means, illegiti- 
mate as well as legitimate, for getting the where- 
with to meet their engagements. In proof of the 
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wrongs inflicted on them by the non-trading classes^ 
they might instance the well-known cases of large 
shopkeepers in the West-end, who have been either 
ruined by the unpunctuality of their customers, or 
have been obliged periodically to stop payment, as 
the only way of getting their bills settled. And 
then, after proving that those without excuse show 
this disregard of other men's claims, traders might 
ask whether they, who have the excuse of having ta 
contend with a merciless competition, are alone ta 
be blamed if they display a like disregard in other 
forms. Nay, even to the guardians of social recti- 
tude — members of the legislature — they might use 
the tu quoqm argument : asking whether bribery of 
a customer's servant, is any worse than bribery of 
an elector ? or whether the gaining of suffrages by 
clap-trap busting- speeches, containing insincere 
professions adapted to the taste of the constituency, 
is not as bad as getting an order for goods by de- 
lusive representations respecting their quality ? 
No; it seems probable that close inquiry would 
show few if any classes to be free from immoralities 
that are as great, relatively to the temptations, as these 
which we have been exposing. Of course they will 
not be so petty or so gross where the circumstances 
do not prompt pettiness or grossness ; nor so con- 
stant and organized where the class-conditions have 
not tended to make them habitual. But, taken with 
these qualifications, we think that much might be 



THE MORALS OF TRADE, 69 

•said for the proposition that the trading classes, 
neither better nor worse intrinsically than other 
classes, are betrayed into their flagitious habits by 
•external causes. 

Another question, here naturally arising, is — Are 
not these evils growing worse ? Many of the facts 
we have cited seem to imply that they are. And 
yet there are many other facts which point as dis- 
tinctly the other way. In weighing the evidence, 
we must bear in mind, that the much greater public 
attention at present paid to such matters, is itself a 
source of error — is apt to generate the belief that evils 
now becoming recognized, are evils that have recently 
arisen ; when in truth they have merely been hitherto 
•disregarded, or less regarded. It has been clearly thus 
with crime, with distress, with popular ignorance ; and 
it is very probably thus with trading-dishonesties. 
As it is true of individual beings, that their height 
in the scale of creation may be measured by the 
degree of their self-consciousness ; so, in a sense, it 
is true of societies. Advanced and highly-organized 
societies are distinguished from lower ones by the 
evolution of something that stands for a social self- 
consciotisness — a consciousness in each citizen, of the 
state of the aggregate of citizens. Among our- 
selves there has, happily, been of late years a 
remarkable growth of this social self-consciousness ; 
and we believe that to this is chiefly ascribable the 
impression, that commercial mal-practices are in- 
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creasing. Such facts as have come down to us. 
respecting the trade of past times, confirm this view* 
In his * Complete English Tradesman,' Defoe 
mentions, among other manoeuvres of retailers, 
the false lights which they introduced into their 
shops, for the purpose of giving ^delusive appear- 
ances to their goods. He comments on the " shop 
rhetorick," the " flux of falsehoods," which trades- 
men habitually uttered to their customers; and 
quotes their defence as being that they could not 
live without lying. He says, too, that there wa& 
scarce a shopkeeper who had not a bag of spurious ^ 
or debased coin, from which he gave change when- 
ever he could ; and that men, even the most honest, 
triumphed in their skill in getting rid of bad money. 
These facts show that the mercantile morals of that 
day were, at any rate, not better than ours ; and if 
we call to mind the numerous Acts of Parliament 
passed in old times to prevent frauds of all kinds,^ 
we perceive the like implication. As much may, 
indeed, be safely inferred from the general state of 
society. When, reign after reign, governments de- 
based the coinage, the moral tone of the middle 
classes could scarcely have been higher than now. 
Among generations whose sympathy with the 
claims of fellow-creatures was so weak, that the 
slave trade was not only thought justifiable, but 
the initiator of it was rewarded by permission ta 
record the feat in his coat of arms; it is hardly 
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possible that men respected the claims of their 
fellow-citizens more than at present. Times cha- 
racterised by an administration of justice so in- 
efficient, that there were in London nests of 
criminals who defied the law, and on all high- 
roads robbers who eluded it, cannot have been 
distinguished by just mercantile dealings. While, 
conversely, an age which, like ours, has seen so 
many equitable social changes thrust on the legis- 
lature by public opinion, is very unlikely to be an 
age in which the transactions between individuals 
have been growing more inequitable. Yet, on the 
other hand, it is undeniable that many of the 
dishonesties we have described are of modern 
origin. Not a few of them have become esta- 
blished during the last thirty years ; and others are 
even now arising. How are these seeming contra- 
dictions to be reconciled ? 

We believe the reconciliation is not difficult. It 
lies in the fact that while the great and direct frauds 
have been diminishing, the small and indirect frauds 
have been increasing : alike in variety and in num- 
ber. And this admission we take to be quite con- 
sistent with the opinion that the standard of com- 
mercial morals is higher than it was. For, if we 
omit, as excluded from the question, the penal 
restraints — religious and legal — and ask what is 
the ultimate moral restraint to the aggression of 
man on man ; we find it to be- — sympathy with the 
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pain inflicted. Now the keenness of the sympathy, 
depending on the vividness with which this pain is 
realized, varies with the conditions of the case. It 
may be active enough to check misdeeds which will 
cause great suffering ; and yet not be active enough 
to check misdeeds which will cause but slight 
annoyance. While sufiiciently acute to prevent 
a man from doing that which will entail immediate 
injury on a given person ; it may not be sufficiently 
acute to prevent him from doing that which will 
entail remote injuries on unknown persons. And 
we find the facts to agree with this deduction, that 
the moral restraint varies according to the clearness 
with which the evil consequences are conceived. 
Many a one who would shrink from picking a 
pocket does not scruple to adulterate his goods ; 
and he who never dreams of passing base coin, 
will yet be a party to joint-stock-bank deceptions. 
Hence, as we say, the multiplication of the more 
subtle and complex forms of fraud is consistent 
with a general progress in morality ; provided it is 
accompanied with a decrease in the grosser forms of 
fraud. 

But the question which most concerns us is, not 
whether the morals of trade are better or worse 
than they have been ? but rather — why are they so 
bad ? Why in this civilized state of ours, is there 
so much that betrays the cunning selfishness of the 
savage ? Why, after the careful inculcations of 
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rectitude during education, comes there in after-life 
all this knavery ? Why, in spite of all the exhorta- 
tions to which the commercial classes listen every 
Sunday, do they next morning recommence their 
-evil deeds ? What is this so potent agency which 
almost neutralizes the discipline of education, of 
law, of religion ? 

Various subsidiary causes that might be assigned, 
.must be passed over, that we may have space to 
•deal with the chief cause- In an exhaustive state- 
ment, something would have to be said on the 
credulity of consumers, which leads them to believe 
in representations of impossible advantages ; and 
something, too, on their greediness, which ever 
j)rompting them to look for more than they ought 
to get, encourages the sellers to offer delusive 
bargains. The increased difficulty of living con- 
sequent on growing pressure of population, might 
perhaps come in as a part cause ; and that greater 
cost of bringing up a family, which results from the 
higher standard of education, might be added. But 
all these are relatively insignificant. The great in- 
citer of these trading mal-practices is intense de- 
sire for wealth. And if we ask — Why this intense 
•desire ? the reply is — It results from the indiscrimi- 
nate respect paid to wealth. 

To be distinguished from the common herd — to 
be somebody — to make a name, a position — this is 
.the universal ambition ; and to accumulate riches. 
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is alike the surest and the easiest way of fulfilling" 
this ambition. Very early in life all learn this. At 
school, the court paid to one whose parents have 
called in their carriage to see him, is conspicuous ; 
while the poor boy, whose insufficient stock of 
clothes implies the small means of his family, 
soon has burnt into his memory the fact that poverty 
is contemptible. On entering the world, the lessons 
that may have been taught about the nobility of 
self-sacrifice, the reverence due to genius, the admir- 
ableness of high integrity, are quickly neutralized 
by experience : men's actions proving that these are 
not their standards of respect. It is soon perceived 
that while abundant outward marks of deference 
from fellow-citizens, may almost certainly be gained 
by directing every energy to the accumulation of 
property, they are but rarely to be gained in any 
other way ; and that even in the few cases where 
they are otherwise gained, they are not given with 
entire unreserve ; but are commonly joined with a 
more or less manifest display of patronage. When, 
seeing this, the young man further sees that while 
the acquisition of property is quite possible with his- 
mediocre endowments, the acquirement of distinc- 
tion by brilliant discoveries, or heroic acts, or high 
achievements in art, implies faculties and feelings 
which he does not possess; it is not difficult to 
understand why he devotes himself heart and souL 
to business. 
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We do not mean to say that men act on the con- 
sciously reasoned-out conclusions thus indicated ; but 
we mean that these conclusions are the uncon- 
sciously-formed products of their daily experience.. 
From early childhood, the sayings and doings of all 
around them have generated the idea, that wealtb 
and respectability are two sides of the same thing.. 
This idea, growing with their growth, and strength- 
ening with their strength, becomes at last almost 
what we may call an organic conviction. And this^ 
organic conviction it is, which prompts the expendi- 
ture of all their energies in money-making. We 
contend that the chief stimulus is not the desire for 
the wealth itself ; but for the applause and position 
which the wealth brings. And in this belief, we find 
ourselves at one with various intelligent traders with 
whom we have talked on the matter. It is incredible 
that men should make the sacrifices, mental and 
bodily, which they do, merely to get the material 
benefits which money purchases. Who would under- 
take an extra burden of .business for the purpose of 
getting a cellar of choice wines for his own drinking ? 
He who does it, does it that he may have choice 
wines to give his guests and gain their praises. 
What merchant would spend an additional hour 
at his office daily, merely that he might move into a 
larger house in a better quarter ? In so far as health 
and comfort are concerned, he knows he will be a 
loser by the exchange ; and would never be induced 
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to make it, were it hot for the increased social 
consideration which the new house will bring him. 
Where is the man who would lie awake at nights 
devising means of increasing his income, in the hope 
of being able to provide his wife with a carriage, 
were the use of the carriage the sole consideration ? 

It is because of the eclai which the carriage will 
give, that he enters on these additional anxieties. 
So manifest, so trite, indeed, are these truths, that 
we should be ashaqied of insisting on them, did 
not our argument require it. 

For if the desire for that homage which wealth 
hrings, is the chief stimulus to these strivings after 
wealth ; then is the giving of this homage (when 
given, as it is, with but little discrimination) the 
chief cause of the dishonesties into which these 
strivings betray mercantile men. When the shop- 
keeper, on the strength of a prosperous year and 
favourable prospects, has yielded to his wife's per- 
suasions, and replaced the old furniture with new, at 
an outlay greater than his income covers— when, 
instead of the hoped-for increase, the next year biings 
a decrease in his returns — when he finds that his 
expenses are out-running his revenue ; then does he 
fall under the strongest temptation to adopt some 
newly-introduced adulteration or other mal-practice. 
When, having by display gained a certain recogni- 
tion, the wholesale trader begins to give dinners 
appropriate only to those of ten times his income. 
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with other expensive entertainments to match — when 
having for a time carried on this style at a cost 
greater than he can afford, he finds that he cannot 
discontinue it without giving up his position ; then 
is he most-strongly prompted to enter into larger 
transactions ; to trade beyond his means ; to seek 
undue credit ; to get into that ever- complicating^ 
series of misdeeds, which ends in disgraceful bank- 
ruptcy. And if these are the facts — the undeniable 
facts — then is it an unavoidable conclusion that the 
blind admiration which society gives to mere wealth, 
and the display of wealth, is the chief source of these 
multitudinous immoralities. 

Yes, the evil is deeper than appears — draws its. 
nutriment from far below the surface. This gigantic 
system of dishonesty, branching out into every con- 
ceivable form of fraud, has roots that run underneath 
our whole social fabric, and, sending fibres into every 
house, suck up strength from our daily sayings and 
doings. In every dining-room a rootlet finds food, 
when the conversation turns on So-and so's success- 
ful speculations, his purchase of an estate, his 
probable worth — on this man's recent large legacy^ 
and the other's advantageous match ; for being thus 
talked about is one form of that tacit respect which 
men struggle for. Every drawing-room furnishes 
nourishment, in the admiration awarded to costli- 
ness — 'to silks that are "rich," that is, expensive ; 
to dresses that contain an enormous quantity of 
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material, that is, are expensive ; to laces that are 
hand-made, that is, expensive ; to diamonds that are 
rare, that is, expensive ; to china that is old, that is, 
•expensive. And from scores of small remarks and 
minutiae of behaviour, which, in all circles, hourly 
imply how completely the idea of respectability in- 
volves that of costly externals, there is drawn fresh 
pabulum. 

We are all implicated. We all, whether with self- 
approbation or not, give expression to the established 
feeling. Even he who disapproves this feeling, finds 
himself unable to treat virtue in threadbare apparel 
. with a cordiality as great as that which he would 
-show to the same virtue endowed with prosperity. 
Scarcely a man is to be found who would not behave 
with more civility to a knave in broadcloth than to a 
knave in fustian. Though for the deference which 
they have shown to the vulgar rich, *or the dishonestly 
successful, men afterwards compound with their con- 
sciences by privately venting their contempt; yet 
when they again come face to face with these im- 
posing externals covering worthlessness, they do as 
before. And so long as imposing worthlessness 
gets the visible marks of respect, while the disrespect 
felt for it is hidden, it naturally flourishes. 

Hence, then, is it that men persevere in these evil 
practices which all condemn. They can so purchase 
a homage which, if not genuine, is yet, so far as 
appearances go, as good as the best. To one whose 
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wealth has been gained by a life of frauds, what 
matters it that his name is in all circles a synonym 
-of roguery ? Has he not been conspicuouvsly honoured 
by being twice elected mayor of his town ? (we state 
a fact) and does not this, joined to the personal con- 
sideration shown him, outweigh in his estimation all 
^hat is said against him : of which he hears scarcely 
anything ? When, not many years after the exposure 
•of his inequitable dealing, a trader attains to the 
highest civic distinction which the kingdom has to 
offer ; and that, too, through the instrumentality of 
those who best know his delinquency ; is not the fact 
an encouragement to him, and to all others, to sacri- 
fice rectitude to aggrandizement ? If, after listening 
to a sermon that has by implication denounced the 
dishonesties he has been guilty of, the rich ill-doer 
finds, on leaving church, that his neighbours cap to 
him ; does not this tacit approval go far to neutralize 
the effect of all he has heard ? The truth is, that 
with the great majority of men, the visible expression 
of social opinion is far the most efficient of incentives 
and restraints. Let any one who wishes to estimate 
the strength of this control, propose to himself to 
walk through the streets in the dress of a dustman, or 
hawk vegetables from door to door. Let him feel, as 
he probably will, that he had rather do something 
morally wrong than commit such a breach of usage, 
and suffer the resulting derision. And he will then 
better estimate how powerful a curb to men is the 
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open disapproval of their fellows ; and how, con- 
versely, the outward applause of their fellows is $i 
stimulus surpassing all others in intensity. Fully 
realizing which facts, he will see that the immorali- 
ties of trade are in great part traceable to an immoral 
public opinion. 

Let none infer, from what has been said, that the 
payment of respect to wealth rightly acquired and 
rightly used, is deprecated. In its original meaning, 
and in due degree, the feeling which prompts such 
respect is good. Primarily, wealth is the sign of 
mental power ; and this is always respectable. To 
have honestly- acquired property, implies intelligence, 
energy, self-control; and these are worthy of the 
homage that is indirectly paid to them by admiring 
their results. Moreover, the good administration and 
increase of inherited property, also requires its vir- 
tues; and therefore demands its share of approbation. 
And besides being applauded for their display of 
faculty, men who gain and increase wealth are to be 
applauded as public benefactors. For he who, as 
manufacturer or merchant, has, without injustice to 
others, realized a fortune, is thereby proved to have 
discharged his functions better than those who have 
been less successful. By greater skill, better judg- 
ment, or more economy than his competitors, he has 
afforded the public greater advantages. His extra 
profits are but a share of the extra produce obtained 
by the same expenditure : the other share going to 
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the consumers. And similarly, the landowner who, 
hy judicious outlay, has increased the value (that is, 
the productiveness) of his estate, has thereby added to 
the stock of national capital. By all means, then, let 
the right acquisition and proper use of wealth have 
their due share of admiration. 

But that which we condemn as the chief cause of. 
commercial dishonesty, is the indiscriminate admira- 
tion of wealth — an admiration that has little or no 
reference to the character of the possessor. When, 
as very generally happens, the external signs are 
reverenced, where they signify no internal worthi- 
ness — nay, even where they cover internal un worthi- 
ness ; then does the feeling become vicious. It is this 
idolatry which worships the symbol apart from the 
thing symbolized, that is the root of all these evils 
we have been exposing. So long as men pay homage 
to those social benefactors who have grown rich 
honestly, they give a wholesome stimulus to industry; 
but when they accord a share of their homage to 
those social malefactors who have grown rich 
dishonestly, then do they foster corruption — then do 
they become accomplices in all these frauds of 
commerce. 

As for remedy, it manifestly follows that there is 
none save a purified public opinion. When that 
abhorrence which society now shows to direct theft, 
is shown to theft of all degrees of indirectness, 
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then will these mercantile vices disappear. When 
not only the trader who adulterates or gives short 
measure, but also the merchant who overtrades, the 
bank-director who countenances an exaggerated 
report, and the railway-director who repudiates his 
guarantee, come to be regarded as of the same genus 
as the pickpocket, and are treated with like disdain ; 
then will the morals of trade become what they 
should be. 

We have little hope, however, that any such 
higher tone of public opinion will shortly be reached. 
The present condition of things appears to be, in 
great measure, a necessary accompaniment of our 
present phase of progress. Throughout the civi- 
lized world, especially in England, and above all in 
America, social activity is almost wholly expended 
in material development. To subjugate Nature, and 
bring the powers of production and distribution to 
their highest perfection, is the task of our age ; and 
probably of many future ages. And as in times 
when national defence and conquest were the chief 
desiderata, military achievement was honoured 
above all other things; so now, when the chief 
desideratum is industrial growth, honour is most 
conspicuously given to that which generally indicates 
the aiding of industrial growth. The English nation 
at present displays what we may call the commer- 
cial diathesis ; and the undue admiration for wealth 
appears to be its concomitant — a relation still more 
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conspicuous in the worship of "the almighty dollar" 
by the Americans. And while the commercial 
diathesis, with its accompanying standard of dis- 
tinction, cbntinues, we fear the evils we have been 
delineating can be but partially cured. It seems 
hopeless to expect that men will distinguish between 
that wealth which represents personal superiority 
and benefits done to society, from that which does 
not. The symbols, the externals, have all the world 
through swayed the masses ; and must long con- 
tinue to do so. Even the cultivated, who are on 
their guard against their bias of associated ideas, and 
try to separate the real from the seeming, cannot 
escape the influence of current opinion. We must 
therefore content ourselves with looking for a slow 
amelioration. 

Something, however, may even now be done by 
vigorous protest against adoration of mere success. 
And it is important that it should be done, consi- 
dering how this vicious sentiment is being fostered* 
When we have one of our leading moralists preach- 
ing, with increasing vehemence, the doctrine of 
sanctification by force — when we are told that while 
a selfishness troubled with qualms of conscience 
is contemptible, a selfishness intense enough to 
trample down everything in the unscrupulous 
pursuit of its ends, is worthy of all admiration 
— when we find that if it be sufficiently great, power, 
no matter of what kind or how directed, is held up 
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for our reverence ; we may fear lest the prevalent 
applause of mere success, together with the com- 
mercial vices which it stimulates, should be increased 
rather than diminished. Not at all by this hero- 
worship grown into brute-worship, is society to be 
made better; but by exactly the opposite — by a 
stem criticism of the means through which success 
has been achieved; and by according honour to the 
higher and less selfish modes of activity. 

And happily the signs of this more moral public 
opinion are already showing themselves. It is be-^ 
coming a tacitly-received doctrine that the rich 
should not, as in bygone times, spend their lives in 
personal gratification ; but should devote them to the 
general welfare. Year by year is the improvement 
of the people occupying a larger share of the atten- 
tion of the upper classes. Year by year are they 
voluntarily devoting more and more energy to fur- 
thering the material and mental progress of the 
masses. And those among them who do not join in 
the discharge of these high functions, are beginning 
to be looked upon with more or less contempt by 
their own order. This latest and most hopeful fact 
in human history — this new and better chivalry — 
promises to evolve a higher standard of honour ; 
and so to ameliorate many evils: among others those 
which we have detailed. When wealth obtained by 
illegitimate means inevitably brings nothing but 
disgrace—when to wealth rightly acquired is ac* 
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corded only its due share of homage, while the great- 
est homage is given to those who consecrate their 
energies and their means to the noblest ends ; then 
may we be sure that, along with other accompanying 
benefits, the morals of trade will be greatly purified. 
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